
Popcorn Sales Pack 214
Fall 2018

This Photo by Unknown Author is licensed under CC BY

This Photo by Unknown Author is licensed 
under CC BY-SA-NC

This Photo by Unknown Author is licensed under CC BY-NC-ND

http://www.ebookextra.it/lo-streaming-che-vorremmo/
https://creativecommons.org/licenses/by/3.0/
http://www.eatmedaily.com/2009/11/mmmvelopes-bacon-flavored-envelopes-from-the-makers-of-bacon-salt-and-baconnaise/
https://creativecommons.org/licenses/by-nc-sa/3.0/
http://flickr.com/photos/cjtengi/1820398349
https://creativecommons.org/licenses/by-nc-nd/3.0/


Why Fundraise?

• Fundraising is how we make our pack “go” 
and teaches the boys that we earn our own 
way

• Each scout is asked to sell $400 of popcorn -
excluding Lions

Commission Earned
Show & Sells/Door-to-Door = 33%

Online Sales = 50%

Dues Support Fundraising Supports

National BSA Pack Camping Equipment

Boy’s Life Magazine Off-Set Pack Camping Cost

Advancement Super Trip Cost

Den and Pack Supplies Pinewood Derby Race

Pinewood Derby Car



Skills That Are Learned!

• The incentive your scout chooses determines his goal number
• Make sure that it is something that he picks out by himself - your scout might

not make his goal, but he will work hard trying to

• Each scout selling popcorn is encouraged to say, “Would you like to support 
Scouting by buying some popcorn?”

• He’s selling support of a great organization–not just some popcorn

• The scouts are going to be turned down and ignored
• They will get a lot of practice handling rejection and they learn that getting

upset doesn’t change anything

• If you don’t sell at this house, you just go on to the next house
• If that person leaving the store doesn’t stop and buy, you just ask the next

person

• Adding up the order totals, subtracting to make change, and calculating how
much more to make their goal

Goal Setting

Persuasion

Handling 
Rejection

Perseverance

Math



Ways to Sell!

• SHOW & SELL – store front sales with Pack  (Product in hand)

• SHOW & DELIVER – door to door sales  (Product in hand)

• TAKE ORDER – “door to door” sale (Product delivered – Mid Dec ‘18)

• ONLINE SALE – Trails-End website sales (Sell to all of your relatives, regardless of 
location)
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Show and Sell
• 14 locations/dates. Each location/date with multiple time slots

• Time Slots are scheduled for 2 boys in each 2 hour time slot

• Sign-up Genius will be used to coordinate sell & show locations 
and times

Locations:
Starbucks – Sycamore Commons

Harris Teeter – Plantation Market & Weddington Corners
Lowes – Sycamore Commons

• All sales for the date will be split across all participating scouts

• Scouts must sign up for their own time slot to participate



Military Sales
• Sent to VA Hospitals, National Guard 

units, and military bases across the 
country

Trails-End Online Sales
• Reach friends and family who live far 

away

• Order ship directly to customer

• Select products available online along 
with online exclusive products

• Add photos and a short bio for your 
scout

• Email to friends and family out of 
state

• Post to Facebook and other social 
media accounts



Key Dates
• September 28th – Initial product distribution to the Pack

• September 29th – Show & Sell’s Start!!!!!!!

• October 20th – Mystery House Contest Begins

• November 6th – All outstanding product returned to Pack
• Any money collected is due

• November 9th – Final Orders and Prize request due to Popcorn 
Committee!!!!!! – These can be scanned and emailed (if needed)

• December 2nd – Final orders available for pickup (Location TBD)

• December 14th – All outstanding money owed is due to the Popcorn 
Committee!!!!



Parent Involvement

• Popcorn Kick-off Volunteer – Assisting with pick-up (28th) and 
sorting of popcorn on September 29th

• Show & Sell Runner(s) – Assists in Show & Sell weekends 
delivering and collecting before and after the sales at each 
location
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Incentives - Individual

• Trails-End Prizes – Prizes based on sales totals

• $1,000 Club - $40 Amazon gift card and goes up from there. 
Up to $10,000 in sales = $1,000 Amazon gift card!

• Big Spin Club ($1,500) - Celebration party with additional 
prizes
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Incentives - Den
• 100% Den Participation – Pie in the face of the Den Leader

• Top Selling Den – Pizza Party in a January Den meeting

Incentives - Pack
• Online Sales Challenge (50 States) – Silly String the leaders -

Cub Master, Assistant Cub Masters, and all committee 
members

• Goal Challenge ($20,000) – Pie in the face of the Cub Master 
& Popcorn chair (Mr. Griggs and Mr. Thompson)
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Mystery House
Starts October 20th!!!

• To win, you must be the first 
scout to knock on the door of  

the Mystery House

• The scout will receive a certificate for ice cream cake from 
Baskin Robbins to be shared with the pack. The cake 
serves about 50 people!

• Clues to the Mystery House are posted on the council’s 
website by District. We are the Etowah District

• A sign will be in the yard of the mystery house for 
identification



College Scholarship Program

• Scouts who sell at least $2,500 will earn 6% of their total 
sales invested in their own college scholarship account

• Once enrolled, 6% of their sales each year will be added to 
their account - $2,500 minimum only needs to be reached 
one time

• Bonus – the TOP 5 scouts in each region will receive an 
additional 6% credited to their account



Questions?

Popcorn Co-Chairs for 2018

George Thompson – (404) 388-1495  
slowyourroll4@gmail.com

Adam Macielinski
adam@macielinski.net

Brad Fauler
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